
 
 

 
ALSA EXPO & TRADE DAY 2010 

 

 
MARKETING YOUR BUSINESS

TO AUSTRALIA’S RETAIL LIQUOR INDUSTRY 

 



 

CONFERENCE OVERVIEW 
 
The Austral ian Liquor Stores Associat ion (ALSA) 
Annual National Conference, now in its 17t h  year 
is the ‘retai l  l iquor industry benchmark’ and is 
considered a ‘must attend’ event for l iquor 
retai lers,  owners, managers and staff .  
 
De legates have the oppor tun i ty to l ia ise wi th  corporate par tners  and suppl iers  whi le  en joying a  week 
f i l led wi th  fun,  re laxat ion and enter ta inment .   Guest  speakers inc lude bus iness exper ts ,  key l iquor  
indust ry exper ts  and suppl iers ,  and wel l  known ce lebr i t ies  and fe l low l iquor  reta i lers .    
 
A l l  come together  to share the i r  weal th  of  knowledge and reveal  s t rateg ies to he lp grow bus iness and 
prof i ts ,  a long wi th  forums to  d iscuss current  and future chal lenges fac ing the indust ry.  
 
 

CONFERENCE PROGRAM 
 
The ALSA Conference opens on Sunday wi th  a  Welcome 
Dinner ,  where everyone gets  to  meet  the i r  fe l low 
delegates.  
 
The dai ly Business Sessions  wi l l  prov ide de legates wi th  
in format ion v i ta l  to he lp them embrace changes in the 
re ta i l  l iquor  indust ry and increase the prof i tab i l i ty  o f  
the i r  bus iness.  
 
Optional  Workshops  on both Monday and Wednesday 
wi l l  prov ide impor tant  informat ion on spec i f ic  areas of  
running the i r  bus inesses,  and on Monday af ternoon we 
host  the ever  popular  Networking Cocktai ls .  
 
The ALSA Expo & Trade Day on Tuesday af ternoon a l lows de legates to  have d i rect  interact ion wi th  
indust ry suppl iers ,  take advantage of  exc lus ive deals  and of fers  and be br ie fed on the i r  la test  products .  
 
Af ter  the three (3)  bus iness days conc lude,  the ALSA Gala Dinner  on Wednesday n ight  is  where 
de legates can unwind,  le t  the i r  ha i r  down and ref lect  on the week that  was wi th  o ld  and new f r iends and 
co l leagues.   Some ser ious pr izes are a lso an integra l  par t  of  the n ight ’s  fes t iv i t ies !  
 
Thursday is  the f ina l  day of  the conference,  where de legates choose to  p lay in  the Golf  Day ,  o r  take one 
of  the Optional  Tours  before a l l  meet  for  a  Farewel l  BBQ .  
 
 

ALSA EXPO & TRADE DAY 2010 
 
The ALSA Expo & Trade Day,  held on the Tuesday af ternoon a l lows delegates to  have d i rect  in teract ion 
wi th  suppl ie rs  to the indust ry.   Delegates get  to ‘see and taste ’  the la test  product  of fer ings f rom 
suppl iers ,  learn about  new product  in i t ia t ives and take advantage of  exc lus ive deals  and of fers .  
 
Date:    Tuesday 24 t h  August  
 
Timing:   9 :00am Exhib i tor  Set  Up 
   12:00pm ALSA Expo & Trade Day 
   4 :00pm Close 
 
Locat ion:   Sheraton Mirage Resor t  & Spa,  Gold Coast  
   Mi rage Grand Terrace 
 
Exhibi tors:    20 exhib i tors  maximum ( for  2010 only –  due to  space)  
   

 



 

WHY BE AN EXHIBITOR? 
 
For those companies interested in promoting 
their  products and services directly to al l  
components of the retail  l iquor industry in 
Austral ia,  the ALSA Conference offers the best 
platform. 
 
In  no other  forum wi l l  you get  the oppor tun i ty to meet  face to  face 
wi th  over  200 l iquor  s tore owners,  managers & s ta f f ,  l iquor  
suppl iers  and key l iquor  indust ry s takeholders  f rom r ight  across 
Aust ra l ia  – there is  s imply no other  event  l ike i t !  
 
ALSA is  p leased to of fer  ALSA Conference Exhibi tor  Packages  to  
a l low companies to access and network wi th  our  de legates in  an 
ideal  set t ing – the ALSA Expo & Trade Day.  
 
 

EXHIBITOR QUALIFICATIONS 
 
ALSA sees secondary service providers as an integral  
part of  the retail  l iquor industry.  
 
Due to the l imi ted exh ib i t ion space avai lab le ,  to be e l ig ib le  for  
cons iderat ion to be an ALSA Conference Expo & Trade Day 
exhib i tor ,  you must  be an exist ing or potent ial  secondary 
suppl ier  to the retai l  l iquor industry  (e .g .  equipment  & serv ices 
– secur i ty,  c leaning,  ref r igerat ion,  recru i tment ,  promot ional  
products ,  account ing,  bui lders /des igners,  po in t  o f  sa le  equipment ,  
pr in t ing & des ign,  te lecommunicat ions,  lega l ,  e tc) .  
 
Note – pr imary suppl iers  to  the re ta i l  l iquor  indust ry  (e .g.  l iquor  
producers and d is t r ibutors)  are on ly  e l ig ib le  to be invo lved in  the 
ALSA Conference i f  they are ALSA Corporate Par tner  Members.  
 
 

WHO WILL ATTEND? 
 
Over 200 delegates attending the ALSA Conference 2010 
from each state and territory wil l  include: 
 

•  Independent  l iquor  s tore owners,  managers & s ta f f  
 
•  Senior  representat ives f rom var ious Banner  Groups (e.g .  

Cel larbrat ions,  L i t t le  Bot t ler ,  L iquor  Barons,  e tc)  
 
•  Senior  representat ives and s tore managers f rom 

Woolwor ths L iquor  Group 
 
•  Senior  representat ives and s tores managers f rom Coles 

L iquor  Group 
 
•  Corporate Par tner  Members & key senior  representat ives 
 
•  Senior  L iquor  Indust ry leaders 

 
 

 

 

 

 



 

EXHIBITOR PACKAGES 
 
We would be more than happy to discuss any 
specif ic and/or unique opportunit ies with you 
that you feel  wil l  be of benefit  to your 
company and of course to our delegates and 
the overal l  event program. 
 
Our  a im is  to  ensure that  our  de legates leave the conference fee l ing 
insp i red and up l i f ted and that  our  exh ib i tors  rece ive the most  
exposure f rom the i r  suppor t  of  the ALSA Conference and the re ta i l  
l iquor  indust ry.  
 
The ALSA Expo & Trade Day  has been des igned to o f fer  you 
maximum contact  wi th  conference de legates.   Both lunch and 
af ternoon tea wi l l  be served in  the t rade area.   Exhib i tors  are 
encouraged to  des ign interest ing and ent ic ing d isp lays.  
 
 

Exhibitor Package 1 – $3,000 + GST: 
 

•  1  x  t rest le  tab le (1800 x  600)  
•  Table  comes sk i r ted & c lo thed 
•  S ignage – on tab le wi th  company name 
•  Power  –  is  ava i lab le  
•  At tendance by one (1)  company representat ive for  the 

durat ion of  the ALSA Expo & Trade Day 
•  Cater ing – Morn ing Tea,  Lunch & Af ternoon Tea 
•  Company l is t ing in Conference Program ( i f  payment  is  

rece ived pr ior  to  pr in t ing)  
 
Exhibitor Package 2 – $4,000 + GST: 
 

•  Exh ib i tor  Package 1,  p lus :  
•  At tendance at  the Network ing Cockta i ls  (Monday)  
•  One (1)  n ight  Accommodat ion at  Sheraton Mirage 
•  Fu l l  breakfast  in  Terraces Restaurant  

 
 

OTHER OPPORTUNITIES 
 
Exh ib i tors  are ent i t led to  the fo l lowing addi t ional  promot ional  
oppor tun i t ies .   ALSA st rongly encourages exhib i tors  to  take 
advantage of  these,  so as to  generate maximum exposure for  your  
company:  
 
Delegate Welcome Pack 
 
Every de legate rece ives a ‘Welcome Pack ’  on ar r iva l .   Exhib i tors  are 
ent i t led to p lace a promot ional  i tem ( i .e .  smal l  g i f t ,  spec ia l  o f fer ,  
ca l l  to  act ion,  etc)  in the pack.  
 
Prize Donation for ‘ALSA Auction’ 
 
A t rad i t iona l  par t  of  the ALSA Gala Dinner ,  de legates b id wi th  ‘ALSA 
dol lars ’  earned dur ing the conference in  an auct ion for  fantast ic  
pr izes.   Note – Pr izes donated must  be va lued at  a min imum of  $200  

 

 

 

 

 

 

 



 

EXHIBITOR 
APPLICATION 
FORM 
               
 
EXHIBITOR DETAILS 
P l eas e  co m p l e t e  a l l  d e ta i l s  be l o w  
 
Company:           
 
Contact :           
 
Pos i t ion:           
 
Address:           
 
S ta te :       Postcode:     
 
Phone:           
 
Emai l :           
 
TYPE OF PACKAGE 
P l eas e  t i c k  t h e  t y pe  o f  exh ib i t o r  pack ag e  y o u  w i s h  t o  t a k e  ( amo u n t s  a r e  e x .  G S T)  
 
 

Exh ib i tor  Package  1  @ $3 ,000 .00  +  GST   
 

Exh ib i tor  Package  2  @ $4 ,000 .00  +  GST   
 
 
OTHER PROMOTIONAL OPPORTUNITIES 
P l eas e  i nd i c a t e  wh e t h e r  y ou  w i l l  b e  p a r t i c i pa t i ng  i n  e i t h e r  o f  t h es e  o pp o r t un i t i es  
 
 

De legate  Welcome Pack     
 

Pr ize  Donat ion  for  ‘ALS A Auct ion ’     
N o t e  –  p r i ze  m u s t  b e  v a l ue d  a t  $ 20 0  m i n imu m 

 
 
PAYMENT 
 

 Enc losed  i s  a  cheque /money o rde r  fo r  $      i nc .  GST 
 

 P lease deb i t  my c red i t  ca rd  be low fo r  $      i nc .  GST 
 

 V ISA       MASTERCARD  BANKCARD  AMEX 
 
Card  Number :        Exp :       
 
Car  Ho lde r ’ s  Name:          
 
S igna tu re :       Da te :        
 

 By  E lec t ron ic  Funds  T rans fe r  (EFT)  
 
Bank :   Westpac  Account  Name:   Austra l ian  L iquor  Stores  Assoc ia t ion  
 
BSB:   032003  Account  Number :   199322  
 
N o t e  –  p l e as e  e m a i l  m i c h a e l . w a t e r s @ a l s a . c o m. a u  w i t h  a  co py  o f  t he  r e m i t t anc e  a dv i ce  

ALSA CONFERENCE 2010 
EXHIBITOR AGREEMENT 
 
I agree to abide by the rules and 
regulations of the ALSA Conference, 
and to pay the total amount indicated in 
this application to be an exhibitor in the 
ALSA Expo & Trade Day.   
 
By means of ticking the box/es below (if 
appropriate), I also agree to supply 
promotional items for the Delegate 
Welcome Pack and/or a prize for the 
ALSA Auction, and to have such item/s 
delivered by the required deadline. 
 
I understand and agree to the ALSA 
Conference 2010 Exhibitor Cancellation 
Policy and to applicable cancellation 
fees where applicable. 
 
Exhibitor Cancellation Policy 
 
Cancellations received are subject to the 
following cancellation fee: 
 
Before 30th June 2010: 50% 
After 1st July 2010:  100% 
 
I understand and acknowledge that I am 
100% responsible for the delivery and 
security of my exhibitor items, and  
 
 
SIGNED:     
 
 
DATE:     
 
 
 
 
Please MAIL, FAX or EMAIL 
completed form to address 
below: 
 
Michael Waters 
Business Development Manager 
Australian Liquor Stores Association 
Level 1, Suite 5, 3 Spring Street 
Sydney NSW 2000 
(P) 02 9247 8388 (F) 02 9247 8711 
(E) michael.waters@alsa.com.au


